7.;/ o & 1 = ni
A RUIWNILTIUN 8
NaYNININIINANEMTURUIZNBUNIITINAYUYY

Y4 -1

AUsENaUMsISEUMIEaY 31873Y1 N1 lulusznaunsgsnayusy
(Business Community Entrepreneurship) %831 us 0205
NANGATaYUSYNYIVTITTIND (MangnsuIuuse w.A. 2556)

4191391M53aN15  Ineduyuvuyn

doulpe A5.917105 1IEa1aY

B.A./M.B.A./D.B.A.

ASTIUNEYNI LAY

AMNPIRYYUBUYNANMIT F01UUINIAL YUV

Scan QR code website

Business Community Business Community Entrepreneurship

Entrepreneurship



/

.
Wulen 8 w
3 o ar & i
ﬂﬁtﬂ"lE‘I’I"Iﬂﬂ"liﬂﬁ'\ﬁﬁ"l‘ﬁﬁﬂﬂﬂiﬁﬂEﬂﬂﬂﬁﬁliﬂﬂﬁlmﬂﬂu » /-ﬁA

6"‘/{) 0) [ S &
e g

OF coppnunre
RN AT
MUKDAHAN COMMUNITY COLLEGE

sz 8

nagnivinsaaiadmiugusenaumsgsiaguey Mdeuldlutiagiufa amsdmuadiumis
ﬂaﬂﬂ’ﬁH:"IJ‘EEﬂE‘Uﬂ"l'iﬁq'iﬁi]'t{u“ﬂuﬁmwmmmmﬂ@ﬂﬁ'ﬁlﬂﬂLﬁUﬂEihﬁﬁﬂﬂ'j’lﬂﬂ'm‘l_iiﬂﬁ’]ummﬂ A5 LAY
werenuyImsnatakiiaaiiauasdaAnliugnd demsuisduuazgudsduildiuauun AT A9
wiwmaeingldiiivaunangasdinaingesmaniiianuuansaiu Taslduwimuan “STP” gau
210 S Tuaafin Segmentation UUaI1ATULUEILUAAIA T 111NN Tareeting ALdaiinis
Awuanatavune waz P 11910A13 Positioning MkUain Asivuadumianianisnaln 3
wereniufinanaitaunsasiuanuiiwelalifugndilfinniian

ﬁ'rssmﬂ"’s'ﬂuiﬂmﬂﬁ 8
1. nagnsnskuduaaaLavifonnanamng
2. NNSLUIEIURAENA
3. NsAuARaIALdIrINY
4. NMIAVUARTLALINER U



a4 7\
UTZAIANSITBUIWUIET 8 F.

o -y & 1 1 ar ar ( 7 4
1.EEUWHuu?ﬂﬁjﬂ?ﬂqﬂﬁﬂﬁLL:HEHUHﬂﬂﬂuﬂwﬁﬁﬂmﬂ’lﬁuﬂﬂlﬁ w/_/
2. 85UNEASLUIEIUREALA Wy 2 S

o ’%(??mna*i 5

3. gsutenIsaruanatat e la »MSZZJSJ;M ;
4. 95UENSAIVUARILWLINER el e
5. AATIEZUANTLUIEILRATR nsiruanataitvune uwag

MsAUAALmIREAT Y mMIUsIiTguulA
uﬂmaﬂﬂm iUszasd 1dun amnuite anuduiinvey uay ﬂﬂuau’[.a’[.ﬂi’

= ] =
ﬂ'ﬂﬂiiuﬂ1il?ﬂuﬂ15ﬂﬂuﬂu1ﬂ“ 8

26/07/62

el B L P

 wuzihtuanAfuInUszasdnsdoud wazaszmsEoulumied 8
VLU UVAZDUABULEEY ﬂ’lmmu%’ﬂﬂﬁﬁﬂuiwmﬂﬁ g
_AenssumsiSsumsasu lasldanansusznaunisaounuied 8
 yhAanssuEnuAURET 8.1 uar 8.2 ngldlenansusznaumsaaunineil 8
. Wuuuiiniad 8.1 uag 8.2

MUUUVAZRUNAINITISEUS mmumuﬁ'ﬁﬂﬁﬁ'ﬂui’wmaﬁ A

Business Community Entrepreneurship 3



4 LU | A A
1. ﬂﬂﬁg‘nfﬁﬂ'li!!‘lN%T’Jl!ﬂﬂ'lﬂ!!ﬁ%ﬂﬁ!ﬁ@ﬂﬂmﬂ!ﬂ]ﬁ&nﬂﬂ]mm?ﬂﬂ STP

nagvinInIsmaIanidemswiisunaadeiiuwnanudaisanndasfusunmiuda
N1N1IRER (Marketing concept) LLﬁi:'lJ‘?‘fiit?Elfli’l’l‘ﬂ.iﬂﬂ’J’]lJﬁ’lﬁEﬁ@i‘ﬁ’l (Customer oriented-
philosophy) w"ia'll‘%’"nmwqumwmhﬁ’mﬁﬁaw (Market oriented philosophy) IﬂEJLLﬁﬁJ%HﬂEmﬂTJLLUQ
AIURAN AULLIAINAR “STP” il 3 dupaudinini 8.1

Tumaufl 1 msuutdrunain (S:Market segmentation)

L1

tunaudl 2 madenaamdmune (T:Target market selection)

JL

E‘ o L] n L w By w Y
Tunauil 3 nMadmuaduikdadie (P:Product positioning)

Il

f "I‘iﬁrﬁl'l.l"lﬂ UUTZHEUN NI TARIRA

dmsuurazratadvane
(Market mix for each tareet market)




2. MSULNEIUAAA

RSty doggnoyelng (2558:4-12) LALWAIUWUTETYDI ATTHUIATIUAATA (Market-
segmentation) 71un1suuinanvualugeaniliunanndes aelunrurazdiuntinainazil
audnwuzUNegumiouiuniondoadaiu wuy sadsumiloudu sufiaudeitu a1fvegluun
ety Tneiiswazidondail

1) Aa1A59U (Mass marketing) AananniiglszAounsgIATgUTULDS
amauuUlienmuuanmalung@nssunisdaraignd aaaiininudaants awwou wydnssuly
msseuaznsdnaulalumstesufmiivioutusaslifinmuandafu Snvaznaiauuuiinanagy
AsuaRduASuILInoanInIIming dnvurkdndudlnindasusiniliatusanavausininu
foan1svagndildnnau Tasdaswiinedudiluimnituil Tinsdoasmegndasounaumaiiui

2) AAIALUULUIEIU (Segment marketing) HuwumueiAetudle
finsdnwngAnssuddo vldmaufiviudasauiniidnvasiuansadu filuduanudainis
§1n27e wqﬁmmmﬁa ﬁuﬁag}' anude uarTausssy Sdaswannudndusituunianizaainly
urazdLmaIAtl

3) AANANENERE (Niche marketing) g3finazliwnmiuAnnIsnaInLuy
widdruud? Faldanifiitvuiaretdiuwinaiaiivuialvaifiunitfacaiuisonouauaald inolw
guslnaldduarumelaediwiase gusznaumsgsivgurudwdsunaialiidnalusn Sendl nana
nautiay wienanszynauTaIna1n wulnsdniiadaundmiuiinuazinsdniadouiidmiugaany
udu



neFNIsuUIguRane faae1q

1. Us=oansA1sas

~aE -@ndn 6 U, 6-12 1, 13-18 1, 19-25 T uaz 26-35 U
LW - e W
5 elel - @A 5,000 uaw 5,001 -8,000 w1, 8,001-1Z2,000 wawn, 12, 001-20,000
AT I O - sandUszoufinen Alteudnw ed@adEnwn USueyes gandnUIoaes
—E W - GfanT walunu wilneuveaady wwnd

A — —— - [
A B “lve 2uiFAu Ju qlu
~Feywei “lve 3w Sangw
—FEU “WWE ASAR Baa

kg
“ UL TFEHEIATERUATD -1-2 AU 3-5 Au 6 Autuly
ey a 1 ko L S B | L o 1 e
AT IRATEUAS? LR WEIITUME T ueuLaluRs AL wResTueaailiuss
—uﬁ%qq’muﬁquﬁﬁﬂﬁ’qﬁﬂﬂﬁ LLFiﬂ-:I“I‘L.LLLﬁ':I‘LlFI‘Sﬁ'HﬁU
2. F|dnen

- — — 3 s B - e |
-FFUAR - LUIATUARLAUTSIEUITLAANIIUIN Yeau f Lis

T | = - L . = ol L - [}
AnEsEreduTam - Yaudass YeaurlITaiussisy Wusuwalusiad Auaislval

— = e ..

“UASANA T - dAtmidaiulusuiee Zwesnseu A5 5 NS

R =3 0 kS o3
“Husaasdanal - dugadruuu dugedtuana Funatediuun Funatadudna

5
]

FUATHIULUY TUATEIUE
3. piAEAT

- o+ a - - o
LHITLED IE‘P’I FIE1 P IWBEFILR I E Las AT IWa 8

=517 -

=L - I‘I..JL'.!-JHEM YUY LDALYIFUIE WBEALMALIFEUI&a
—ﬂﬂ"lﬁﬂ!‘:lil"lﬂ"lﬂ - ";‘EI‘LJ WL

—ﬂﬂ"lﬁ‘r‘]"IQLH'ﬁ"HEﬁ‘-T.I - L'P_IIII'ILﬂ‘EICI LA L'P.IIIﬂ"EI"'IHLf.IEIq

4. wWoFnIsu

“lannalunas Lgauan AgUsz=+dn Tguralanaa
l—-'.l ko - L -

Alszlomiiaseanas - Azman Uszwdn Aoaaw u3nas

) k- a2 k-

ARSI L - Tguan Yrwnana des

A Tus v LY - sy wald THdudssa gliuwsldudesly
ae s . - - & '

- ATURATNANREBA TR - ATUANFEY nana e Lailae

- 2 [ 1 B m A ar £ = | &
- ﬂuﬂ‘]ﬂuﬂ'ﬁ‘ﬂuﬂ‘ﬂﬂﬁ‘ﬂ‘ﬂ —..Ll-lE"TJﬂ quﬂ du‘L‘-II ['-l'ElQI‘—lﬂl-:_ILLﬂ:iﬂq‘Lﬂquﬂa




3. ﬂ]ﬁﬁ]‘ﬁﬂﬂﬂﬁ]ﬂ!ﬂTﬁlﬂﬂ

3.1 AMUKNIBVRINMINMRUARAIA IR

w1l Tsauuas (2555:1-10) Taldanuvinevad aamwdvune (Tareet market) wuneanis
Useiiiuuazidondrumarndinladrunimdoninnitannisuidusaiaudunaiaiiimaing
Fusazdunanaziimuunndafy idefuactodeiniu foudaniralinguladuhmnemsn
dmIuningdus

A0 Ladmu (2558:51) laliAnumanevas naraLinuung (Target market) vunedangs
vasgniitgshadeniazianndrulszamamsnann Hanumengumamsaan iianauauata
ﬁaaﬂﬁLLaxﬂaﬂuwaiaﬂaaQﬂﬁ’wﬂfjmfuﬂ

@M1 017508 (2558:7-5) Lalviauminegvasnanaidmung (Target market) nu1eaa
Snvauzuazmudosmsiuanaefumihlifanisdesdaimsdadiulsraumansnataiiuandaiy
Waausinnufaansvawmmaiiuansfuiasimuasmawneivzay

NANINEYRIRAIALT NG (Target market) Mna1ndduasyldmaaiming
weiinsui@unaanaaealiusangeny ud siiaszusuiulentaninisnainditnaiale
Waulalumsamu sssiuinguszauasninennsvadions uazifiunanaiviriilsly uigsfively
nasinmsuisduemaiiuegg widasinsansgnseuasulaedadiinseiiigaudgaasu lans
LargUaIIAYEINANS luusazaunapvamaaiy wdsiseaulahazdonaaalaiunaadimine
LI,EI::E]::Lﬁﬂﬂﬂa:uﬁﬂ’lﬂu’hmﬂﬂﬁﬁﬁ’lﬂ Waaumsnaiasaly



(1)
ar ] [ ll
ﬂﬂﬁlﬂﬂ"lll’ﬂ'lﬂﬂl.l'llﬂ'ﬂu“
W w (Threat of new entrants)

(4)
w oA 5} {2:]
AYANAIUANHUARMTD (
) [ 1 L | - . -
winsilimauny (Thereat ATutITuTEIeAutamely FITIRBSENINGYE
. o i o L - A
of substitute products or andmnsTIAEANY (Rivalry NWIALINTIREAUWGE
[E] L) v ®
service) among current competitors) TrNa1L1093 (Bargaining

power of suppliers)

(3)
#uReTaIwaIan (Bargaining

power of customer)

mwﬁ 8.2 Five-forces model 924 Michael E. Porter




3.3.1 MaaduaaInae) (Single segment concentration) %39N15AA1AY
aw1zaU (Concentrated marketing) dumadenaunaadudisnnndunaaiamaiuae
thvang Teasimndouszaumamsaann 1 4a dmduduidandusaaithmng 1 aaa mdan
manac gL uamaigmnzdmiviamsnadnininensdiie Hudrumanailai
qutsiunsaliguassavasmadunlmivasduisdunsigausammdsmnussauanudisaiazili
ﬁﬂﬂﬁrﬂuﬁﬁﬂuﬂmﬂmuﬁu uAZHANBULNLANMIAMUAGI MG Uinndszauamiumarn
ynefansEnianis Wasmnlisiseldaanandurmauny fudufsnswuielafeiomdond
aaAMANEREAINNATIENT EAMAETeTueY M 8.3

1 1 IJ
A TULUIRD AN 1

dnnlTzauaninga

1 1 '4
B e dTULUIRR YN 2

4PS 1t

1 1 4
A TULHRA AN 3




1 4 I 1] 4
muﬂiﬂﬂumqﬂﬁﬁmﬁﬂ;ﬂﬂ 1 Anuanaan 1
o]
i P's e 1

1 " J
AnuvIEatean 3

N =
ﬂ'l'l.l'l]'iﬂﬂ:l]l‘l'ﬁﬂ‘?illﬂﬁ'l!ﬂﬂ 3
|
i P's e 3

A 8.4 MIRAIANAIEEIU (Multiple-segment marketing)
W30 WIDNIRAIALUUMANGAT (Differentiated marketing)

MNAMT 8.4 LEAIIINTTHINA1ANaNEEU (Multiple segment marketing) ¥38A15AaIAKUY
unAA"4 (Differentiated marketing) lduUszaun1anisnain 4P’s 1A 2 9a lagnsidennaln
Whmneanna 2 9a mednvaziashlifanisdemetsweonuuunandastin inisuiudss
HARDNUINAIBTUA w%’auﬁqﬁﬂmﬂwﬂaqﬂﬁ‘mﬁmmﬂﬁ”w%’umazﬁuuﬁmﬂﬁu WwAINALNEIATY
Wiy emuiedndraaud dnstan LLr.-ﬂ'i]xﬁ'ﬂ.ﬁﬁuquﬂﬁﬁuﬂuﬂu@aﬁﬂﬁ



3.3.3 MaFIUARALUUTIN (Mass marketing) W38 N1sAa1ALU LA
uAnA™ (Undifferentiated marketing) \unidanaunanavnaulnglisulafuauuanmavas
d1unan folmaaamaiinudaimsiuiivie vimsmilaudu Taefludndum ndasnisty
ﬁugwwaauwﬁ AN TR AN EUAMI U MIAINTIUN AR A REBILUULAE A UDADAATANIA
st fofvainsisgramnanuwuuliuandi Ao AsnsaunsoRdRdudLuuRES NI
yMUsERERAUNUANTHERNSATEUANTNIINSAAIAAIT Lol ATlsWAN dUESUN1TAANA ANSTLE
MsUIMTALAAASY maY Al 8.5

AT auN1N15Ra0
4 P’s 1adfanIs

AR

=l ' :
MU0 8.5 ATIINTAIAKUYTIL (Mass marketing)
waananaAkuuliuAngN (Undifferentiated marketing)



o ) A v d
4. ﬂ1§ﬂ1ﬁuﬂﬂ1!!ﬁﬂ\1waﬂﬂmm

i o 0 ' - & . ) L 5 o
MAnsEanraAthmauEIAsAMUARMUILINERS S (Product positioning) WUTURBUTN
3 W5aTUADY “P” Yainsuuidiunanauazmsidennatniivmineg lnetinsinuadiumidlunain

FIER" w < o w
LT’]WWJFIEILWE]&IJ"IUT?EPHE!'LJ ﬂHﬂFﬁﬂEﬂJ'ﬁ’le‘lﬂLﬂﬂﬂﬂﬂU

4.1 AMURNIETBINIAMUARUNUINARS U9

dneng auela (255870)AlYAMMMNIEY09 ANTATUUARTUNUIKERS Y (Product-
positioning) Aon1smmuananausivasmiliagludumisdadanSouiteuiunansusivasduieiy
Famun lngnnaaanvazdselevivamdnias isnemumimdnisidalilinslineglsiud
éindtousl wiliunseanuuutaiuavamdndosivianmanvalvaandus idiluluinlavasgndi
Whmnetiues lupsdiiugsia Asmsdaedilusandudsaandenduilanivuidulaens
ﬁa@ﬂﬁuﬁﬁmﬂuammﬂ MszinlasAoAuIty Ao mylnzilastaiimsnaa ilalaenis
A NUKUATNMSIUS (Perceptual map) ‘ﬁ':ﬁ]::ﬁﬂﬁmuﬁﬂﬁ‘uilﬁiﬂi]wiﬁﬁﬁmﬂiﬂﬂﬁLLﬂaﬁ’uﬁ'ﬁLuﬁmﬂﬁu
aiilihsiitlinadnvazvamminaui infvuadumisdndast fami .6



sUlau

A1

ATuvuEln 100

A4
u
® wus Lo
. e - ® Gnsd
@ Tbuduiiag o
® ood
e ® wals
® Tnloadus
® sauFLBRABTA
® souruia ® lalosidea
® fagiifawess
|

L
HEIEl

= s
AW 8.6 LHUATNATTIUS (Perceptual map)
LARINTIATVUARILVUINER A uYivaIsasusd Use ﬂwaﬂauﬁﬁhﬁmqﬂﬂa

fiun - Shens w@uela (2558:75)




M58 8.2 MiaUseuiigunsmmamuindEnineivessaeus Ussansasuitsdnynng

ATIFUAY/TUVRN SAUTIAN seausUlRuuae
s0guAtiNEILY AR ALY

LU Gk 10
Jiduduiday A 111
Tolo@nfus 6K 110
JOUALDAADSIA A 10
Anda A Yoy
20 6K ol
1947 6K Ugy
JOUALAE M 110
Inleanlood M Uy
N Uganies M Ugy

26/07/62 Business Community Entrepreneurship



ndemunuidanaznguijiinaundduasuldin nagnénianiseanadmiugusznaunis
gshvguruiminzan msleglduulinu@n “STP” do3nan S HuINA1I1 Segmentation AuUadn
ATSLUIEUNAIN T H1RINATIIN Targeting  Audaiinisiiviuanaiaidvune waz P 113108137
Positioning Muain asAmusdiumtanianisnata Amunzaudmiugsiagueu snfleg13dudilu
gurutasluimiaunamsdanini 8.7

= - e £ 3 = = <

aInn 8.7 Naﬂ.ﬂm‘"‘ﬂ'l')a'lﬁLwa?!‘llﬂ'l“‘[u‘ilﬁﬂ')ﬂléﬂﬂ"l“'ls
= - '
NuU: NINT mmﬁa‘m way (2559:46)



26/07/62

(UIGEL
W8N 8 naqwﬁmanmamﬁm%’uQ’Uﬁznaunﬁqiﬁwmu
N J

vinidlomlumhed 8 nagNSINISIIINESUIAITTLYY ammaqﬂmaamﬁuwﬁﬁmﬁﬁaﬁ

pan Rednuivienduauiiinmadenstedudviauing fowtesasiimuialaiey
Twiuedui ieneuausin i TTaIALG:

msutsdaunan (Market segmentation) Liuntsdnutsgnivitiiagitanunaanifungue Tne
Sliinuiidanvasaiendatuviomiiouty fmunrudoanistundnfusiinisrevavssiednssdu
mamsaaafimieuiudundurmaieaiusmnwiseendy 2 Ussam fo rarnguiiag uagnatn
§INVIONAIARATININTIM

A ISKUUrMAkasnsdenamAhvY WuU STP Ussnaude S duundrd
Segrentation TIWUaTN1sMUIEIAAIN T 11INAI Targeting fiwdaiinisimmnamidinune
w8z P 1NNAI Positioning ikUaTIns e uiamensaat

or

Business Community Entrepreneurship



v v al
daunuvayalan
Tel./ LINE ID : 0821121590

Facebook: a5.919115 11181821

26/07/62 Business Community Entrepreneurship




